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THE POWER OF
INNOVATIVE THINKING.
Access 100 of the NASDAQ’s most
innovative companies in one powerful ETF.
The thinking we put in, clients get out.

Power your clients’ portfolios at
PowerShares.com/QQQETF

There are risks involvedwith investing in ETFs, including possible loss ofmoney. Shares
are not activelymanaged and are subject to risks similar to those of stocks, including
those regarding short selling andmarginmaintenance requirements. Ordinary brokerage
commissions apply. The Fund’s returnmay notmatch the return of the Underlying Index.
The Fund is subject to certain other risks. Please see the current prospectus formore
information regarding the risk associatedwith an investment in the Fund.

Shares are not FDIC insured,may lose value and have no bank guarantee.

Shares are not individually redeemable and owners of the sharesmay acquire those
shares from the Fund and tender those shares for redemption to the funds in Creation
Unit aggregations only, typically consisting of 50,000 shares.

PowerShares® is a registered trademark of Invesco PowerShares Capital Management
LLC, investment adviser. Invesco PowerShares Capital Management LLC (Invesco
PowerShares) and Invesco Distributors, Inc., ETF distributor, are indirect, wholly
owned subsidiaries of Invesco Ltd.

Before investing, investorsshouldcarefully readtheprospectus/summary
prospectusandcarefullyconsider the investmentobjectives, risks, charges
andexpenses.For thisandmorecomplete informationabout theFundscall
8009830903orvisit invescopowershares.comfor
prospectus/summaryprospectus.
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BY THE END OF THIS YEAR, CIRRUS AIRCRAFT SHOULD HAVE FEDERAL

Aviation Administration certification approval for its new, $2 mil-
lion, single-engine SF50 Vision—a five-to-seven-seat personal jet—
and will commence deliveries to some 600 eager, albeit long-
suffering, deposit holders.
I was in the hangar in Duluth, Minn., nine years ago when Cir-

rus first went public with the SF50, touting it as the slowest (300
knots), lowest (28,000 feet), and cheapest jet you could buy. They
had been hard at work on the design at a secret off-site facility
across town dubbed the Moose Works, in homage to Lockheed’s

Palmdale, Calif., Skunk Works, which
cranked out legendary Cold War spy
planes like the SR-71 Blackbird.
This is a big deal. Cirrus is best

known, since the mid-1990s, for deliv-
ering some 6,000 of its SR20/22 single-
engine piston airplanes. That series of
aircraft was revolutionary for its glass
cockpit displays, sidestick controls, all-
composite construction, and whole-
aircraft parachute systems credited
with saving 134 lives to date. When a
pilot runs out of options, he simply
reaches up to the ceiling and pulls
what is called the “oh s___ handle,”
and a ballistic rocket fires a parachute
out of the aft fuselage and lowers the
entire aircraft gently to the ground.
The SR brought a level of situa-

tional awareness, robust construction,
modern styling and ergonomics, and
overall safety that had been largely

absent from the small-plane market. Since 2004, the SR22 has been
the world’s best-selling single-engine, four-seat aircraft.
Cirrus’ founders—brothers Alan and Dale Klapmeier—began

tinkering with their innovative designs in the basement of a Bara-
boo, Wis., barn in 1984. Their first effort was a slick, single-engine,
pusher-propeller, V-tailed speedster called the VK-30. While the
initial plan to offer this hot rod to kit builders flopped, and a subse-
quent idea to offer a beefier version as a certified turboprop also
cratered, it is the basic VK-30 design that spawned the current jet.
In the late 1980s, the Klapmeier brothers approached small-jet en-
gine maker Williams with the idea of fitting into a VK-30 an FJ44
turbofan—basically the power plant for Cessna’s line of CJ Cita-
tionJets. It would take another 20 years for the idea to take hold.
Meanwhile, the mid-1990s saw the craze known as the very light

jet—a new generation of jets weighing less than 10,000 pounds that
needed only short runways to take off—and there was no shortage
of dreamers willing to jump into the space: Comp Air, Diamond,
Eclipse Aviation, Epic Air, Flaris, Maverick, Piper, Sport Jet, and
Stratos. Most of these programs died long ago, and the same fate
would have been Cirrus’, had China Aviation Industry General Air-

craft not bought the company in
2011 for an estimated $210 million,
minus debt. China Aviation prop-
erly capitalized the SF50 program,
and over the years Cirrus im-
proved the design, built more pro-
totypes and production tooling,
and began building a new cus-
tomer center in Knoxville, Tenn.

The SF50 resembles a bulbous
VK-30 and is easy to fly for anyone competent in a Cirrus
SR-20/22. That explains why many deposit holders for the SF50
are existing Cirrus customers, including Dallas Mavericks head
coach Rick Carlisle. Pilots will need to complete a jet-type rating
course before climbing into the aircraft.
For a jet, the SF50 is slow and docile, and can actually be

bested by some fast turboprops like the TBM 900. The maximum
range of 1,250 nautical miles can be attained only by throttling
back to 240 knots from the maximum speed of 300 knots, which
will still take you 1,100 nautical miles. With full fuel (296 gallons),
you can carry just 400 pounds, basically the pilot and one passen-
ger or the pilot and a lot of gear. Carrying a load of four passen-
gers and a pilot weighing 200 pounds each, the SF50 will take you
an estimated 600 nautical miles at 300 knots.
Still, the SF50 promises to be a good short-field performer,

taking off in as few as 2,036 feet and landing in 1,721 feet. Like
Cirrus’ piston aircraft, the SF50 features a whole-aircraft
parachute. The interior fit and finish is excellent, with luxury-
automotive-style details and options, such as leather seats, zoned
climate controls, and USB charging ports. This is a lot of jet for
just $2 million, its low price point putting the dream of owning
your own jet within reach of an entirely new market. 

MARK HUBER reviews aircraft for Business Jet Traveler.

The $2 Million Personal Jet

Cirrus Aircraft’s new
SF50 Vision puts the
dream of owning a
personal jet within reach
of a new market.

A version of this column appeared
on Sept. 9 at Barrons.com.

Trusted advice
for families
with $5 million
or more

The SF50’s interior
fit and finish is
excellent, with
luxury-automotive-
style details and
options.

email: penta@barrons.com

FROM RECENT PENTA DAILY BLOGS

Wealthy Want More Digital Tools, Sept. 6
A new Deloitte report finds that 95% of high-net-worth inves-
tors find digital tracking tools helpful. They are particularly
keen on performance-tracking tools, investment research, and
the ability to digitally execute their own trades.

Where the Rich Relax, Sept. 2
What are the most popular long-weekend destinations for
private-jet travelers? For Labor Day, New York City topped
the list, according to private-jet provider Flexjet. Other favor-
ites included Aspen and Telluride, Colo.
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